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IMPORTANT—PLEASE READ CAREFULLY

THE STATEMENTS CONTAINED IN THIS REPORT ARE BASED ON THE RECEIVER'S
INVESTIGATION CONDUCTED IN THE SHORT TIME ELAPSING FROM THE ESTABLISHMENT
OF THIS RECEIVERSHIP, THE RECEIVER COMPILED THIS REPORT BASED ON BOTH THE
RECEIVER AND HIS PROFESSIONALS': 1) REVIEW OF THOUSANDS OF PAGES OF
DOCUMENTS; AND 7I) INTERVIEWS OF DOZENS OF THE DEFENDANTS’ EMPLOYEES,
AFFILIATES, INVESTORS AND OTHER RELATED PERSONS. THE FACTS AND CONCLUSIONS
STATED HEREIN MAY BE SUBJECT TO CHANGE AS THE RECEIVER'S INVESTIGATION
PROGRESSES. OTHER THAN AMOUNTS CONTAINED IN BANK AND/OR BROKERAGE
ACCOUNTS, THE VALUE OF ANY OTHER ASSET HAS NOT YET BEEN DETERMINED. THE
RECEIVER INTENDS TO FILE ADDITIONAL REPORTS, FROM TIME TO TIME, AS
ADDITIONAL INFORMATION IS DIVULGED.

IN WRITING THIS REPORT, THE RECEIVER HAS ATTEMPTED TO BALANCE THE
IMPORTANCE OF FULL AND FRANK DISCLOSURE OF MATERIAL INFORMATION WITH THE
CONCERNS OF THE UNDERLYING BUSINESSES THAT SUCH INFORMATION REMAINS
CONFIDENTIAL FOR COMPETITIVE REASONS, TO THAT END, THE RECEIVER HAS OPTED,
IN MOST CASES, TO DISCLOSE A SIGNIFICANT AMOUNT OF FINANCIAL INFORMATION AND
CAUTIONS THOSE PERSONS OR ENTITIES WHO INTENTIONALLY MISREPRESENT THE
INFORMATION CONTAINED HEREIN IN AN ATTEMPT TO DISPARAGE THE RECEIVERSHIP
ENTITIES OR THEIR AFFILIATES, OR SEEK TO UNFAIRLY USE IT TO OBTAIN A
COMPETITIVE ADVANTAGE, THAT ANY SUCH ACTION MAY HAVE SIGNIFICANT LEGAL
CONSEQUENCES. FINALLY, THE RECEIVER STRESSES THAT ANY ALLEGED

IMPROPRIETIES OR VIOLATION OF FEDERAL OR STATE SECURITIES LAWS SET FORTH
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CASE NO. 06-20975-CIV-HUCK

HEREIN OCCURRED SOLELY (IF AT ALL) IN WORLDWIDE ENTERTAINMENT, INC. AND THE
ENTERTAINMENT GROUP FUND, INC. AND NOT AT THE AFFILIATE LEVEL. IN MOST
CASES, WORLDWIDE ENTERTAINMENT GROUP, INC. AND/OR THE ENTERTAINMENT
GROUP, INC. ARE SIMPLY INVESTORS IN AFFILIATED COMPANIES AND THE AFFILIATED
COMPANIES ARE SEPARATE AND DISTINCT COMPANIES, WHOSE DAY TO DAY
OPERATIONS ARE MANAGED BY COMPLETELY DIFFERENT INDIVIDUALS. ANY
STATEMENT THAT IMPLIES THAT THIS REPORT STATES THAT ANY OF WORLDWIDE
ENTERTAINMENT GROUP INC.'S OR THE ENTERTAINMENT GROUP FUND, INC.'S
AFFILIATES ENGAGED IN IMPROPER CONDUCT IS FALSE AND COULD SUBJECT THE
PERSON OR PERSONS MAKING SUCH DISPARAGING STATEMENTS TO LEGAL LIABILITY.
FINALLY, THE RECEIVERSHIP ENTITIES ARE INVOLVED IN LITIGATION ALL OVER THE
WORLD. THE RECEIVER HAS NOT SET FORTH ALL INFORMATION SURROUNDING THESE

LAWSUITS SO AS NOT TO DISCLOSE PRIVILEGED INFORMATION.
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CASE NO. 06-20975-CIV-HUCK

L Introduction

This Second Report of Receiver, Michael 1. Goldberg, is intended as a follow-up
to the Receiver's Initial Report Concerning the Condition of the Entertainment Group
Fund, Inc. and Worldwide Entertainment, Inc. dated March 1, 2006 (“Receiver’s Initial
Report”).

A. The Original Lawsuit

As described in the Receiver’s Initial Report, on January 15, 2006, The Big Four-
Oh, LLC, Summer 2003, LLC and EFI No. 32, LLC (collectively, “Original Plaintiffs”),
filed their Verified Complaint for the Appointment of a Receiver and Related Relief (the
“Original Complaint”) against Worldwide Entertainment, Inc. (“Worldwide”) and The
Entertainment Group Fund, Inc. (“TEGFI”) (“Worldwide” and “TEGFI” are collectively
referred to as the “Original Receivership Entities”) in the United States District Court for
the Southern District of Florida (the “Receivership Court” or the “Court”), seeking the
appointment of a Receiver for the Receivership Entities and an accounting (the “Original
Case”). The Original Plaintiffs were owed substantial monies by the Original
Receivership Entities.'

The Original Receivership Entities consented to the appointment of a receiver
and, pursuant to the Court’s Agreed Order Appointing Receiver entered on January 18,
2006 (the “Original Receivership Order”), the Receivership Court appointed Michael I.

Goldberg as receiver (The "Original Receiver") over the Original Receivership Entities

" Prior to the filing of the Original Complaint, the Original Receivership Entities informed the Original
Plaintiffs of their inability to make an upcoming payment and that the Original Receivership Entities’
books and records were disorganized. Accordingly, the Original Plaintiffs filed the Original Complaint, in
part, to obtain an accounting.
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CASE NO. 06-20975-CIV-HUCK

with the power, duty and authority to administer and manage the Receivership Entities’
business affairs, funds and assets.” The Original Receiver’s essential duty was to
safeguard the Original Receivership Entities’ assets by taking whatever actions were
necessary for the protection of the Original Receivership Entities’ creditors.

B. The SEC Enters the Picture

On April 18, 2006, the Securities and Exchange Commission ("SEC") filed a
complaint in the Receivership Court, SEC v. John P. Utsick, et al., against Worldwide,
TEGFI, American Enterprises, Inc. ("AEI"), Entertainment Funds, Inc. ("EFI"), John P.
Utsick ("Utsick"), and Robert Yeager ("Yeager") and Donna Yeager (jointly the
"Yeagers"), (the "SEC Receivership Case" or the “SEC Receivership”) (Worldwide
TEGFI, AEI, EFI, Utsick and the Yeagers are collectively the "Receivership
Defendants™). The SEC alleged that Utsick and the Yeagers sold unregistered securities
in the form of loan agreements or units in special purpose limited liability companies (the
"Loan Agreements") to raise funds for a variety of entertainment ventures, violating
various sections of the Securities Act of 1933 and the Securities Exchange Act of 1934.
The SEC Receivership Case was assigned to the Honorable Paul Huck.

In the SEC Receivership Case, the SEC included additional defendants that were
not included in the Original Case. In particular, the SEC named AEI, EFI, the Yeagers
and Utsick as additional defendants. Utsick was the principal of Worldwide and TEGFI,
and the Yeagers were the principals of AEL. On April 20, 2006, upon the request of the
SEC, the Receivership Court entered an Order Appointing Receiver (the "Receivership

Order") appointing Michael 1. Goldberg (the "Receiver") as receiver over Worldwide,

* The Original Receivership Order also prohibited investors and other parties from bringing independent
suits against the Original Receivership Entities.

(FT331248;1} 4



CASE NO. 06-20975-CIV-HUCK

TEGFI, AEI, EFI, their subsidiaries, successors and assigns (collectively, the
"Receivership Entities”).

On April 28, 2006, upon stipulation of all parties in the Original Case and, in light
of the existence of the SEC Receivership Case, the Receivership Court dismissed the
Original Case. The Receivership Court's dismissal order specifically provided, among
other things, that the dismissal of the Original Case would not operate in any way as a
disruption or interference with the Receiver's powers and duties and that all aspects of the
Original Case were transferred to the SEC Receivership Case. The Receivership Court's
order also provided that all orders previously entered in the Original Case were
automatically ratified without any interruption thereto. Accordingly, there was a
"seamless" transition from the Original Case to the SEC Receivership Case.

The SEC Receivership Case is an SEC equity receivership. The Receiver has
greater powers under the SEC Receivership Case than the Original Case, both under the
terms of the Receivership Order and by operation of law. With respect to the terms of the
Receivership Order, the Receiver is now allowed to engage United States marshals to
assist him in carrying out his duties and responsibilities. The Receivership Order also
permits the Receiver to open and view Utsick's and the Yeagers' personal mail. Unlike
the Original Receivership, statutory law provides that under a SEC equity receivership,
the Receiver is now an officer of the Court with complete jurisdiction over property
located within the Court's jurisdiction as well as property located in other jurisdictions
based on filings undertaken by the Receiver. The Court sits in equity and has broad

powers and wide discretion to determine the appropriate relief in an equity receivership.
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For this reason, in addition to the Receiver's statutory powers, the Receiver has a
substantial amount of equitable power.

The case law surrounding SEC equity receiverships clearly and repeatedly
demonstrates that the Receiver's powers in operating the estate are extraordinary and
virtually limited only by the Receivership Court's concept of equity. Some key
receivership powers include:

1. the ability to sell receivership property free and clear of liens of third
parties in certain circumstances;

2. the ability to enjoin actions against the receivership estate and third parties
in order to assist in the efficient administration of the estate;

3 the ability to sue defendants residing in the United States and foreign
countries in the court where the receivership is pending; and

4, the ability to fashion a "fair and equitable" distribution process.
Simply put, the Receiver, as a receiver in an SEC equity receivership, has tremendous
tools available in order to attempt to help the Receivership Entities' creditors.

In addition to placing the Receivership Entities into receivership, the Receivership
Court also entered permanent injunctions against the Receivership Entities, Utsick and
the Yeagers enjoining each of them from violating federal securities laws (the
“Permanent Injunctions™). The Permanent Injunctions also "freeze" Utsick's and the
Yeagers' individual assets and prohibit any person who receives personal notice of the
order from in any way interfering with such assets. Accordingly, any person with notice
of the Permanent Injunctions is barred from attempting to interfere with, or in any way
obtain possession of, the Receivership Defendants' assets. The Permanent Injunctions

also require the Receivership Defendants to repatriate to the United States all assets and
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CASE NO. 06-20975-CIV-HUCK

to provide the SEC with an accounting of all of their assets. The Receivership
Defendants’ accounting is discussed in greater detail below.

II. The Receiver’s Efforts Since the First Report

Since the inception of the SEC Receivership, the Receiver has spent the bulk of
his time attempting to identify the Receivership Defendants’ various assets and securing
those assets for the benefit of creditors. To accomplish this, the Receiver has spoken
with hundreds of individuals, issued subpoenas to numerous banks and other entities, and
reviewed computer files and business records to gather relevant documents necessary to
trace investors' funds. To date, the Receiver has identified tens of millions of dollars
spent by the Receivership Defendants in amassing its assets, including millions of dollars
sent across the world to fund foreign and domestic promoters' business operations.
Moreover, although the necessary forensic accounting has not been completed, the
Receiver believes that millions of dollars were returned to some investors in the form of
"profits". As of the date of this report, the Receiver has approximately $12 million in
trust for the benefit of investors. Other assets discovered to date, and the status of the
Receivership Defendants’ investment in various co-promoting businesses, are detailed in
this report.

The Receiver has also devoted a substantial amount of time to meeting with
Worldwide's domestic and international affiliates to determine the relationship between
Worldwide and its affiliates as well as the status of Worldwide's investments in the
affiliates. To that extent, the Receiver traveled to Australia, Berlin, Amsterdam, London,
New Zealand, Las Vegas, California, New Orleans and other places to meet with

Worldwide's business partners and investigate its assets. The Receiver has learned that
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Worldwide essentially served as a bank to many of its affiliates providing the funding
necessary for the affiliates to promote concerts and other live entertainment events.
Many of these affiliates are not profitable or viable without Worldwide continuing to
fund their operations. The Receiver is currently evaluating each affiliation to determine
the best course of action to attempt to maximize recoveries.

The Receiver has also spent a great deal of time educating himself on pre-existing
disputes between Worldwide and its affiliates located in Australia and New Zealand. The
Receiver has met and spoken with Worldwide's counsel in Australia and New Zealand
and is attempting to formulate a plan that will enable the receivership estates to realize
the greatest possible recoveries. The status of these lawsuits is set forth in greater detail
below, however, because Worldwide is actively engaged in litigation, the Receiver is
precluded from setting forth all the information surrounding these lawsuits.

The Receiver has also established an informal panel of nine investors to assist the
Receiver in understanding investors' concerns. This panel is comprised of various
investors chosen from more than 160 applicants. Panel members are located throughout
the United States and are diverse with respect to their investment in Worldwide. More
specifically, some panel members have been involved with Worldwide for over a decade
while others have been involved with Worldwide for less than a year. Some panel
members received large amounts of interest while others received nothing. Most panel
member have large amounts of money invested in Worldwide while a couple have less
than $500,000. Simply put, the members of the panel are a good representation of the
entire creditor body. To date, the Receiver has had four telephonic conferences with the

panel and they have been very helpful.
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III.  The Receivership Entities’ Business Operations Since Receivership

A. The Receivership Entities are Attempting to Expand Certain
Operations in an Effort to Maximize Recoveries

Over the past six months, the Receiver has had an opportunity to examine the
various business activities of the Receivership Defendants. Aside from the pre-
receivership money raising activities, there were a number of, what the Receiver would
characterize as, "legitimate" business activities, the success of which varies from business
to business. For example, the Receivership Defendants’ investments in the Wuhlheide
Amphitheater in Germany and the Keswick Theatre in Pennsylvania, discussed further
below, represent two such business enterprises which the Receivership Defendants
invested in pre-receivership and which, as far as the Receiver can determine, have been
operated by the Receivership Defendants’ respective partners and/or employees with a
high degree of professionalism producing cash for the receivership estates. Other
business ventures, discussed below, such as the Receivership Defendants’ investments in
Jack Utsick Presents, N.E., Inc., Stone City Production/ Jack Utsick Presents, Inc., 3A,
and Worldwide New England, also appear to be legitimate business enterprises which
have experienced various degrees of success.

In an effort to afford the creditors of the estates with the best possibility of a full
recovery, and, to take advantage of a few of Worldwide's key assets, the Receiver has
considered pursuing those business activities in which the Receivership Defendants were
previously engaged which the Receiver believes have the best possibility of delivering a
positive cash return to the receivership estates at the least risk. In narrowing down the
businesses to pursue, the Receiver has focused on concepts where the Receivership

Defendants already had highly skilled or experienced partners and/or employees in place
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CASE NO. 06-20975-CIV-HUCK

and on those activities that allow for large profit margins with respect to the dollar
amounts that would have to be allocated to those endeavors.

At the present time, the Receiver has narrowed his consideration of these “going
forward” business activities to two different concepts. The first is a new company, the
working title of which is "Fiestar". Fiestar is going to be formed among the current
owners of Worldwide New England. Dan Hartwell, Worldwide New England's current
managing partner, is going to be the CEO of Fiestar. The business plan is designed to
take Worldwide New England's successful rock festival and export it to other locations
and, at the same time, build rock music circuits to feed the festivals’ talent pipeline.
Fiestar will have ten to fifteen employees with offices in Florida and Massachusetts.
Fiestar will also exploit other festival concepts and attempt to find high margin
opportunities in the live entertainment field. The receivership estate will own fifty
percent (50%) of this venture and has a total funding commitment of approximately $1.1
million.’

The second concept's working title is "Third Point". Third Point will be a smaller
company which will focus almost exclusively on identifying high quality/high profit
margin live entertainment concepts, packaging them, and then selling those
concepts/content to third parties. Third Point will initially have three employees, all of
whom are drawn from Worldwide’s Miami office. The total annual funding requirement
for this venture will be approximately $500,000. Based on the current working models

for both the Fiestar and Third Point ventures, the estate should be able to generate several

? The Receiver will file a motion with the Court seeking authorization to pursue this project within the next
few weeks.
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million dollars from these combined enterprises. However, as with any business venture,
success is not guaranteed.

B. Venue Ownership and Management

The Receivership Entities, either by themselves or in conjunction with others,
own and/or operate all, or portions of] various venues throughout the world in which live
entertainment takes place. The status of those venues is as follows:

1, Keswick Theatre (www.keswicktheatre.com)

In February 2002, TEGFI purchased the Keswick Theatre (the "Keswick"), a
1365 seat theater, located in Glenside, Pennsylvania (suburban Philadelphia). The
Keswick was built in 1928 and designed by architect Horace Trumbauer. The National
Park Service lists the building on its Register of Historic Places. It is nationally
recognized as one of the most comfortable, acoustically perfect venues in the
Philadelphia market and predominately serves a three state - five county region (the
Delaware Valley). The internal patron base for the Keswick is 70,000 mail and 40,000
email subscribers with total attendance ranging from 150,000 to 200,000 per year.
Pollstar Magazine ranks the Keswick as one of the Top Theater Venues Under Capacity
Of 5000 (26th in 2004, 57th in 2005 and 48th for mid-year 2006). The events hosted at
the Keswick are shows produced and promoted by Keswick Entertainment Group, Jack
Utsick Presents N.E., Inc., other outside promoters, co-promotions, as well as corporate,
community and private events. The Keswick derives its income from the production of
events (self promoted and rentals), ticketing services, concessions, merchandise sales and

marketing/sponsorship.

(FT331248;1} 11



CASE NO. 06-20975-CIV-HUCK

The Keswick is owned free and clear of any recorded liens. In connection with the
TEGFI purchase of the Keswick, TEGFI formed two entities (currently referred to as
subsidiaries). Keswick Holdings, LLC ("Keswick LLC") was established to own the real
estate. The Receiver was provided with information showing that TEGFI owns ninety-
five percent (95%) and Yeager owns five percent (5%) of Keswick LLC. In addition,
Keswick Entertainment Group, Inc. ("Keswick Entertainment") was established as an
operating company, to manage the Keswick and is currently reported, upon information
and belief, to be one-hundred percent (100%) owned by TEGFIL.

A team of professionals manage Keswick Entertainment. The five members of
the senior staff have more than 80 years of combined experience in entertainment
production, venue/facility management, promotions/marketing, technical direction and
ticketing services.

Keswick Entertainment posted a net income of $91,316 in 2004 (165 events) and
a net loss of ($136,982) (these figures are estimates since the financials are in draft form)
(157 events) in 2005 inclusive of all revenues and expenses and inclusive of the $1/ticket
expense noted below and interest to TEGFI for notes payable.

Keswick LLC, the owner of the real property, derives revenue from rents on a
triple net basis to Keswick Entertainment. The lease allows for $1,000 per month rent
with a clause that additional rent may be paid as determined. Since $1,000 will not cover
the loan amounts, Keswick Entertainment has paid rent on a basis that allows loans to be
paid up to $120,000 over the past five years. The decision is made based on the net result
to both entities so that one does not "gain" while the other "loses" as is appropriate for an

"arms length" transaction.
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Because of its structure, Keswick LLC has generally been profitable since its
inception. After payment of operating expenses, taxes, and improvements to the physical
plant, Keswick LLC's net income was $46,041 and $1,972 for 2004 and 2005,
respectively. Keswick Entertainment is current in its rental requirement of $12,000 per
year to Keswick LLC having paid $20,000 year to date, $13,000 of which is in a pre-paid
account as of June 30, 2006, and $7,000 of which has been expensed. The-mid year 2006
results are anticipated to be close to a break-even situation. The Receiver has allowed
Keswick Entertainment to cease loan payments and reduce rent to Keswick LLC until a
business plan is completed.

The busy winter/spring seasons did not allow much time to accomplish general
building improvements and, as a result, summer initiatives have been put in place. The
following are among the goals to be achieved: Overhaul of computer files so that
company files contain the most current forms, information, and procedure books; the
finalization of a five year building plan and the development of electrical phase of same;
improvements to the bathrooms; and painting and maintenance. The overall financial
picture is better this year to date than last. There are currently 146 events, including
rentals and Jack Utsick Presents N.E., Inc., on sale at the venue. The Keswick currently
has 36 events confirmed for 2007 including all in-house, rental and co-promoted events.

The Keswick successfully hosts its own ticketing system via licenses with an
independent software company. The products that are associated with ticketing services
are service charges, a membership program ("E-Seats Club"), gift cards, group sales, and
"E-Corp" (currently under redevelopment). In 2005, the Keswick introduced on-line

interactive ticketing. The cost of this development was approximately $35,000 of which
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over one-third has been recouped in staff savings during the first six months of 2006.
The next initiatives require the ability to expand credit card services on-line and within
the building. The Keswick is also working on redevelopment of the group sales initiative
to meet more current social and tour group needs.

Food and beverage sales at the Keswick have improved steadily over the past few
years. This year, the venue is working on cost-of-sales improvement as well as increased
revenue generation. However, serving from two 8-foot tables hampers the process and
the Keswick is in need of improved facilities. Investment into smaller equipment, such as
a mobile bar and beer stations, has improved sales. Summer 2006 will include further
improvements.

The Keswick started sponsor relationships in 2003 and is just beginning to see
positive results from sponsorships. For the balance of the year, these relationships will be
further developed and 2007 agreements completed.

Another development regarding the Keswick relates to an agreement TEGFI
entered with BS Entertainment (TEGFI's partner in Jack Utsick Presents N.E., Inc.)
pursuant to which TEGFI agreed to pay BS Entertainment $1 per ticket for the first
80,000 tickets sold each year to entice BS Entertainment to promote shows at the
Keswick. Jack Utsick Presents N.E., Inc. enjoys preferred rental client status, co-
promotes various events with the Keswick and generally has been a beneficial partner.
The Receiver is reviewing current "discounts" and "incentives" made available by
Keswick Entertainment to Jack Utsick Presents N.E., Inc. and the $1/ticket obligation.

Finally, in the past few weeks, the Receiver was approached by various entities interested
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in purchasing the Keswick. The Receiver will explore these opportunities to determine if
a sale is in the creditors' best interests.

2. Royal Oak (www.rovaloakmusictheatre.com)

As described in the Receiver’s Initial Report, the Royal Oak Music Theatre (the
“Royal Oak”) located in Royal Oak, Michigan, was built in the 1920's and opened its
doors in 1928. In 2003, Worldwide decided to attempt to enter into a long term lease for
the Royal Oak and to purchase the liquor license associated with the lease. Accordingly,
WWE-ROMT, LLC ("WWE-ROMT"), a Michigan limited liability company, was
formed to act as the lessee and purchaser. However, partly because Worldwide had not
filed a current tax return as required to obtain all necessary licenses and consents for
finalizing the transaction, Worldwide decided to transfer its interest in WWE-ROMT to
Greg Young, who thereafter became the sole member of WWE-ROMT. As part of this
transaction, Worldwide loaned WWE-ROMT $400,000, evidenced by an unsecured note
which is to be repaid in accordance with the terms of the note with five percent (5%)
interest. In return for the loan, Worldwide was granted the exclusive right to book events
at the theater. However, upon information and belief, Worldwide was unable to book the
agreed number of acts at the Royal Oak resulting in WWE-ROMT defaulting under the
terms of the note.

The Receiver is working with WWE-ROMT in an attempt to sell the Royal Oak
to a third party to generate sufficient proceeds for WWE-ROMT to satisfy the repayment
of its obligations to Worldwide. The Receiver and Greg Young have met with several
companies that are in the venue ownership business to determine what, if any, interest

they have in purchasing the Royal Oak. As a result of these efforts, WWE-ROMT
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received a term sheet last week from an entity which, if consummated, should result in
the repayment of Worldwide's loan. The Receiver and Mr. Young are hopeful that an
acceptable deal can be concluded shortly.*

3. Wuhlheide Amphitheater (www.wuhlheide.de)

As discussed in the Receiver’s Initial Report, the Wuhlheide is an outdoor
amphitheater located in what used to be East Berlin, Germany. The Wuhlheide site is
approximately 50 years old and is owned by the city government. The Wuhlheide is well
known and is on Berlin’s list of historic sites. In 1997, the private group that was running
the facility (and invested about 10 million dollars into it for upgrades, etc.) went
bankrupt. At that time, Bruce Glatman ("Glatman"), an acquaintance of Utsick,
introduced Utsick to a local promoter named Wolfgang Kollen ("Kollen"). The three
men negotiated a ten-year lease with the city to operate the Wuhlheide for 160,000 euros
the first year, increasing by 20,000 euros each year thereafter. For the privilege, they
paid the prior ownership group's bankruptcy estate approximately $2.7 million, a portion
of which TEGFI funded. The lease expires next year, but there is a right to exercise
another five year option without any additional payments although the annual lease
payment to the city will increase. The Receiver directed Kollen to exercise this option. It
is uncertain if an additional extension on the lease beyond the five-year option period can
be obtained. The entity that holds the lease is owned seventy-five percent (75%) by

TEGFI; fifteen percent (15%) by Kollen; and ten percent (10%) by Glatman. Kollen

4 In early July, the Receiver lent WWE-ROMT $40,000 for it to satisfy certain obligations. The Receiver
decided it was in the estate's best interest to make this loan based on the Receiver's discussions with third
parties who expressed interest in buying the Royal Oak. In connection with this loan, WWE-ROMT
executed a new note in the amount of $475,000.00 (representing the original principle sum of $400,000,
accrued interest in the amount of $35,000 and the additional $40,000 loan). WWE-ROMT also pledged its
liquor license and assigned its lease to secure this obligation.
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manages the amphitheater and is paid 5,000 euros a month. He has one assistant and they
use her apartment in Berlin as their office. Kollen lives in Munich and has another job
which fills his time when the amphitheater is closed. The theater is shaped in a horseshoe
and has a capacity for 17,000 persons — space for 12,000 in the surrounding forum type
seating and another 5,000 in the open area in front of the stage. The stage is covered but
the rest of the area is exposed to the elements. Because it is an outdoor theater, the
Wuhlheide’s show season is limited, running from May to September. While its lease
with the city allows it to host up to eighteen shows a season, it generally averages around
ten. This coming season, it is anticipated that the Wuhlheide will present approximately
14 shows.’

Pursuant to their agreement, Kollen and Glatman do not participate in any profit
distributions until TEGFT’s initial investment is repaid. TEGFI was repaid a considerable
sum, and to date, only approximately $335,000 of the $2.7 million is still owed.® The
average ticket price charged by presenters of events at the Wuhlheide is approximately 35
to 40 euros per ticket. The Wuhlheide receives ten percent (10%) of the net income from
ticket sales as rent. On average, the rent charged each year is approximately 25,000 to
30,000 euros. In addition, the Wuhlheide receives approximately 1.5 euros on concession
sales, per person, per event. A typical show generates approximately 70,000 to 75,000
euros. Additionally, the local brewery, "Kindl-Buhne" is the main sponsor and pays
100,000 euros per season for naming rights. The Wuhlheide netted approximately

300,000 euros in 2005 and is expected to net approximately 400,000 euros in 2006.

’ The main competitor to the Wuhlheide is the Waldbuehne, a 21,000 seat amphitheater located about 20
miles away which is considered the more prestigious of the two venues. Some shows will only go to the
Waldbuehne (such as the Berlin Symphony Orchestra).

% This sum has not yet been verified.
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In June 2006, the Receiver visited the Wuhlheide and met with Kollen and the
Wuhlheide's accountants to discuss the Wuhlheide's operations. While in Berlin, the
Receiver also met with representatives of LiveNation and SMG Entertainment, two major
venue owners, to discuss their interest in purchasing the Wuhlheide. Both companies
expressed interest and Worldwide and its partners are exploring these opportunities.
Finally, the Wuhlheide has a top notch concert line-up scheduled for the summer of 2006
including Eric Clapton, Pearl Jam and the Red Hot Chili Peppers. It is expected that the
Wuhlheide's economic performance for 2006 will enable it to satisfy most of its
remaining loan to Worldwide. Needless to say, the Receiver is pleased with the
performance of this investment.

4, Quay Park Arena (www.vectorarena.co.nz)

As discussed in the Receiver’s Initial Report, Worldwide, indirectly, has a twenty-
five percent (25%) interest in the management agreement of the Quay Park Arena, a
modern 12,000 seat facility under construction in Auckland, New Zealand. The Quay
Park Arena is intended to serve as a world class multi-use indoor sports and
entertainment arena. It is now known as the "Vector Arena." QPAM Litd. holds a long
term lease over this arena for a period of forty-five (45) years pursuant to a "Boot
Agreement" entered into between QPAM Ltd. and the Auckland City Council. At the
expiration of the lease's term, QPAM Ltd. must transfer the arena back to the Auckland
City Council. The current anticipated date of completion is December, 2006 with an
anticipated cost of construction exceeding $68 million.

Worldwide has the option of increasing its ownership in the management

company to forty-five percent (45%) in exchange for a significant payment. The
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Receiver is thoroughly analyzing whether it is in the best interest of the Receivership
Entities' creditors to exercise this option. Importantly, and as set forth more fully
below, there is currently pending litigation between Worldwide and its partners
with respect to Worldwide's ownership interest in the Quay Park Arena and the
interpretation of certain clauses in the partnership agreement. The status of this
litigation is described more fully below. The value of Worldwide's investment in the
Quay Park Arena depends heavily on the outcome of this litigation.

5. Masquerade Nightelub (www.masqueradetampa.com)

As discussed in the Receiver’s Initial Report, the Receivership Entities and a
partner in Atlanta, Georgia, though an entity known as Ybor City Masquerade, Inc.
("Masquerade"), own a club located in Ybor City, Florida (near Tampa) known as the
Masquerade Nightclub. The Receivership Entities and the Atlanta Partner each own fifty
percent (50%) of Masquerade. After his appointment, the Receiver discovered that the
Masquerade was in arrears on its lease, owed a great deal of money to its creditors and
had no future concert bookings. The partner in Atlanta had already funded many of the
Masquerade’s debts and refused to fund any more money unless the Receivership Entities
paid their rightful share. Accordingly, the Receiver was faced with the decision of
paying nearly $100,000 in past due bills to keep the Masquerade open or letting it close.
After discussing this with his consultants, Utsick and the Receivership Entities’ business
partner, the Receiver learned that, at best, the Masquerade could be sold for
approximately $500,000 to $600,000 in a few years if it could achieve profitability (of
which the Receivership Entities would only get fifty percent). The Receiver did not
believe that the financial cost of carrying this venue for the next several years in

consideration for the identified possible return was a reasonable risk to undertake at this
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time. Accordingly, the Receiver decided not to burden the Receivership Entities with the
past due lease and other payment obligations and determined not to pay the debts.” No
value will be realized from this investment.

6. Jacksonville Property

As discussed in the Receiver’s Initial Report, in January 2003, Worldwide
purchased 49.6 acres of land just off of [-95 near Route 16 between Jacksonville and St.
Augustine, Florida with the intent of building an amphitheater on the property (the
“Jacksonville Property”). The Jacksonville Property is highly visible from 1-95, the
major interstate highway. Towards that end, Worldwide hired attorneys, architects and
engineers to rezone the Jacksonville Property and prepare it for the development of an
amphitheater. The rezoning efforts were successful. Immediately after his appointment,
the Receiver paid a $97,000 fee to the applicable government authority as an impact fee
to preserve the traffic concurrency for the site.

The purchase price of the Jacksonville Property was $1.5 million. However,
based upon the significant increase in the value of raw land in northern Florida, the
Receiver estimates that the current value of the Jacksonville Property is between $3.5
million and $5 million. There is no mortgage on the Jacksonville Property. In addition,
Worldwide has spent approximately $350,000 to accomplish the rezoning and
preliminary site work necessary to develop the amphitheater. The Receiver has met with
several venue developers to inquire about their interest in co-developing this property as

an amphitheater. To date, no one has expressed an interest and in fact several large venue

" On or about February 22, 2006, the landlords, Capitano & Garcia, LLC, commenced an eviction
proceeding against Ybor City Masquerade, Inc, (the lessee) in the Circuit Court of the Thirteenth Judicial
Circuit In and for Hillsborough County, Florida, to wir, Capitano & Garcia, LLC. v. Ybor City
Masquerade, Inc., Case No., 06-01557 Div. J.
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operators have affirmatively declined the opportunity. However, numerous residential
and commercial developers have expressed an interest in buying the land. The Receiver
is currently having the Jacksonville Property appraised and expects to formally market
the property in the next few months. The Receiver is hopeful that the sale of the
Jacksonville Property will generate significant proceeds for the estate.

C. Content Ownership®

As mentioned in the Receiver’s Initial Report, as net profits for traditional concert
promotions substantially declined in recent years, the Receivership Entities started
focusing on other areas of the entertainment business with greater potential profit
margins. One such area was the direct ownership of the entertainment product itself. To
that end, the Receivership Entities invested in show production. To date, the Receiver
has learned that the Receivership Entities have investments, in varying degrees, in the
following entertainment products:

1. National Lampoon’s Pledge This

As more fully discussed in the Receiver’s Initial Report, TEGFI, through a
wholly-owned subsidiary named SBO, LLC (“SBQO”) made a significant investment in a
movie entitled “National Lampoon’s Pledge This” (“Pledge This”). This movie stars
Paris Hilton who attends a South Beach University and heads the "hot" sorority. The
sorority is competing in a national contest among sororities to determine which sorority is
the "hottest". As is typical of National Lampoon movies, Pledge This is replete with
sophomoric humor scenes involving nudity and depicting wild college parties and various

pledges attempting to be accepted into the sorority.

¥ Certain investments in product are more appropriately discussed in other parts of this report.
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SBO invested approximately $5.3 million in Pledge This Holdings, LLC and
TEGFTI loaned approximately $500,000 to Pledge This Holdings, LLC. There are also
other investors in the movie. More specifically, an initial investor group, comprised of
three hedge funds, invested $1 million which is secured by a copyright mortgage (the
“Initial Investor Group”). Another investor, English Distribution, invested additional
money, on an unsecured basis, and is also entitled to a percentage of the net distribution.
There are also several additional, smaller investors in the movie. Currently, the
distribution of Pledge This' net proceeds, which is broken down by domestic and
international revenues, are to be distributed ("waterfall") as follows:

Domestic Revenues

—

Initial Investor Group receives the first $1.4 million;

2. TEGFTI receives the next $650,000;

3. SBO receives 92% of the next revenues (up to $6.89 million); and
4. English Distribution receives 8% of the remaining domestic
revenues.

International Revenues

1. SBO receives 92% of the next revenues (up to $6.89 million); and
2. English Distribution receives 8% of the remaining domestic
revenues.

After SBO receives $6.89 million, the waterfall changes for both Domestic and
International revenues to the following:

1; Miscellaneous investor group receives $750,000;
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2. SBO receives 38% of the net revenues and other investors, actors, the

director, writer, etc. receives 62% of the net revenues.

After filming began, the movie encountered certain problems resulting in delays
and increased expenses. SBO paid an additional $500,000 and guaranteed $800,000 of
the $1 million note owed to the Initial Investor Group. In return, SBO received five
"equity points" from National Lampoon and five "equity points" from the Initial Investor
Group (resulting in the above stated percentages). The Initial Investor Group note
became due on July 1, 2005 and was extended through December 31, 2005. Moreover, in
August 2005, part of the movie had to be re-filmed at a cost of $425,000. SBO paid this
amount. English Distribution also paid $400,000 in overrun costs. Finally, it will cost
approximately an additional $500,000 to complete the film's editing, visual effects and
music.

Since the start of the SEC Receivership, the Receiver has funded Worldwide's
portion to complete the film. The film has been completed and Worldwide and its
partners are currently entertaining distribution offers. The Receiver expects to recoup a
substantial portion of Worldwide's investment in Pledge This over time, although it is
still too early to project such recovery with specificity.

2. Iron Chef

As discussed in the Receiver’s Initial Report, the Receivership Entities optioned
the rights to produce a show based upon the "Iron Chefs" concept. Essentially, the show
involves celebrity chefs competing in front of a live audience in a culinary competition.
The Receivership Entities own the rights to produce and exhibit the show in Las Vegas,

Atlantic City, San Francisco and Bransom, Missouri. The Receiver is currently exploring
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the possibility of partnering with a well known casino to produce this show and exhibit it
at the casino’s venues in Las Vegas and Atlantic City.
3. Sinatra

Prior to the SEC Receivership, Worldwide invested in “Sinatra”, a show that
depicts the life of Frank Sinatra through dance and videography (“Sinatra”). On June 5,
2006, the Receiver traveled to London to meet with Sinatra's producer and to discuss the
status of Worldwide's investment. At the meeting, the producer stated that Worldwide
committed to fund 1.2 million pounds for a twenty five (25%) percent interest in the
show, but only funded half of that causing the producer to scramble immediately prior to
the show's opening to raise the necessary funds. Accordingly, the producer stated
Worldwide's interest in Sinatra is currently approximately thirteen (13%) percent.” The
producer stated that, even though Worldwide was in breach of its initial funding
obligation, he would permit Worldwide to recoup its initial investment as well as a
return--albeit smaller based on the aggravation and risk he incurred in having to scramble
to raise additional money at the last minute. The Receiver is working with the producer to
reach an acceptable resolution as to the extent of Worldwide's interest.

The Sinatra show is currently in the midst of a 16 week run at the historic
Palladium Theater in London. The show is currently being showcased for sale of future
productions around the world. Initially, the show lost some money, however, it is now
making a little money. The Receiver is hopeful Worldwide will be able to recoup its

investment and potentially earn a profit on this investment.

’ The Receiver does not necessarily accept this position and is reviewing the entire transaction to
determine the accuracy thereof.
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4. Defending the Caveman

In early 2002, Utsick, on behalf of TEGFI, entered into discussions with Robin
Tate (“Tate™) concerning the formation of a joint venture. The joint venture was to be
called “Caveman Video.” The joint venture partners were to be Tate Entertainment
Group Inc. (“TEG”) and TEGFI. The purpose of the joint venture was to promote a
production known as “Deliver the Caveman” starring Robert Becker (“Becker”). Tate
would mange the daily operations/affairs including the promotion of this work, while
Utsick would tend to the accounting. The parties’ discussions culminated in the signing
of a joint venture agreement on or about May 25, 2002.

On or about July 26, 2002, a license agreement was entered into between
Caveman Productions, Inc. (the “Licensor”) and TEG (the “Licensee”). The license
agreement was entitled: “Rob Becker’s Defending the Caveman Video/DVD License
Agreement” (“License Agreement”). The License Agreement granted TEG the right to
distribute Becker’s “Defending the Caveman” on video and DVD throughout North
America. The license fee was $1,000,000.00. Tate asked, and TEGFI did in fact
advance, the funds for the license fee. Because of extremely poor ticket sales, Becker’s
engagements were cancelled on or about October 3, 2002.

On or about October 8, 2002, TEGFI, Tate and TEG entered into a settlement
agreement which sought to resolve the parties’ dispute surrounding the failure of the
Becker performances. In sum, Tate supposedly had a long term relationship with Becker,
the creator and star of the Caveman project. This was the selling point that Tate used to
get Utsick involved in the deal. Supposedly, because of this relationship, Becker would
not allow Tate, and consequently Utsick’s company, TEGFI, to suffer damages if the

project did not succeed. When the project failed, Tate represented to Utsick that he did
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not have any money with which to reimburse TEGFI for the losses suffered.
Accordingly, under the settlement agreement, Tate promised to repay the funds out of
future events which could include other Becker projects or other projects in which Tate
was involved (the “Tate Settlement Agreement”). Despite the Tate Settlement
Agreement, Tate failed, or refused, to offer TEGFI any other projects that Tate was later
involved in, and which generated substantial profits to Tate. Litigation followed.

Specifically, on or about October 9, 2003. TEGFI filed a demand for arbitration
with the American Arbitration Association alleging breach of the Tate Settlement
Agreement. On February 12, 2004, Stanley A. Beiley was selected as the arbitrator
(“Arbitrator””). On February 23, 2004, a preliminary hearing (“Preliminary Hearing”)
was scheduled for March 4, 2004. According to the Preliminary Hearing Report, TEG
and Tate denied TEGFI’s claim but indicated they would not be filing a formal answer.
Thereafter, the parties engaged in limited discovery and a final hearing was originally
scheduled for September 20, 2004. Shortly before the final hearing, the parties notified
the Arbitrator that they agreed to cancel the hearing in light of the parties’ settlement
discussions. The final hearing was continued indefinitely.

After the Receiver was appointed, and given that the parties’ settlement
discussions failed to yield any concrete results, the arbitration proceedings were re-
activated. The parties are currently in the process of scheduling a status conference with
the Arbitrator, which is expected to take place July 31, 2006 or shortly thereafter

5. Little Women

In or about November, 2004, Worldwide invested $250,000 in Little Women,
LLC, for 9.5% co-producer interest in the Little Women Broadway Tour. The amount of

$250,000 has been recouped as of May 28, 2006 (the “Recoupment Date”). The
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Recoupment Date was during the 42nd week, out of an estimated 49 projected playing
weeks, of the Little Women Broadway Tour. It is anticipated that Worldwide will receive
some additional money based on profits and future ancillary or subsidiary income
generated in the remaining seven weeks of the tour and beyond.
D. Worldwide Affiliates
1. Domestic Affiliates

a. Worldwide Miami—Portofino Office

Worldwide and TEGFI have two offices located in Miami Beach, Florida. The
first in the Portofino Towers, Unit 3702 (the “Portofino Office’). Utsick works out of the
Portofino Office and all of the dealings with investors, AEI and American National
Pension Services were conducted out of the Portofino Office. Prior to receivership,
Jennifer Homan, Utsick's long time girlfriend, assisted Utsick in dealing with investors.
Utsick also employed several other assistants in this office to assist him in dealing with
investors. Currently, Utsick and one assistant are the only employees in the Portofino
Office.

THE RECEIVER ONCE AGAIN STRESSES THAT THE RECEIVERSHIP
ENTITIES' AFFILIATES LISTED BELOW ARE COMPLETELY SEPARATE
AND DISTINCT BUSINESSES FROM WORLDWIDE AND TEGFL
MOREOVER, THE DAY-TO-DAY OPERATIONS OF THESE AFFILIATES
ARE MANAGED BY INDIVIDUALS NOT IN ANY WAY INVOLVED IN THE
MANAGEMENT OR OPERATION OF WORLDWIDE OR TEGFI. ANY
ALLEGED DEALINGS WITH INVESTORS OR INVESTORS' MONEY DID
NOT TAKE PLACE AT THE AFFILIATE LEVEL. THE RECEIVERSHIP
ENTITIES SIMPLY HAVE AN OWNERSHIP INTEREST IN THE AFFILIATES.

b. Worldwide Miami —Washington Avenue

The second office is located at 119 Washington Avenue, Suite 502, Miami Beach,
Florida 33139 (the “Washington Avenue Office”). Prior to the receivership, the

Washington Avenue Office had eleven employees consisting of the general manager, an
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executive producer, three booking agents, a production manager, a bookkeeper, two
marketing agents and two administrators. This staff was responsible for promoting its
own live entertainment events as well as assisting affiliates in their attempt to promote
live entertainment events.

During the six month period between January 1 and June 30, 2006, the
Washington Avenue Office presented or co-presented 24 shows which combined to gross
$5.5 million in ticket sales revenue from 88,309 ticket buyers. The Washington Avenue
Office generated $82,000 in gross profit and $406,000 in overhead expenses, resulting in
a negative net income of $324,000 during the period. The Washington Avenue Office
reduced its staff from eleven employees to seven employees and monthly overhead fell
from approximately $75,000 to $55,000. Although it incurred a loss, these 2006 results
compare favorably to the similar period between January 1 and June 30, 2005, during
which the Washington Avenue Office incurred negative net income of several millions of
dollars. The Receiver intends to close the Washington Avenue Office in the near future
and transfer certain of its employees to Fiestar and Third Point.

c. Worldwide Midwest LL.C

Worldwide also has a division in Detroit, Michigan operating as Worldwide
Midwest LLC. The office is located at 306 S. Washington Ave, Suite 219, Royal Oak,
Michigan 48067 (Royal Oak Music Theatre). Since the commencement of the SEC
Receivership, all employees in this office have been laid off and this office will be closed
in the next few weeks.

d. Jack Utsick Presents, N.E., Inc.

In, or about, January 2002, TEGFI and BS Entertainment, LLC, a limited liability

company owned by William Rogers (“Rogers”) and Sidney Payne (“Payne”), two long-
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time, highly respected promoters located in Pennsylvania, created an entity called Jack
Utsick Presents, N.E., Inc. ("North East"). North East was created to provide a vehicle
for the promotion of events in the northeastern United States. On occasion, North East
co-promotes events with Worldwide or other parties. North East is owned fifty percent
(50%) by TEGFI and fifty percent (50%) by BS Entertainment. Rogers and Payne handle
North East’s day-to-day operations and essentially run the business.

Since its inception, North East has promoted hundreds of concerts and other
events. In 2004, North East had gross revenues of $8,490,440 and gross profits of
$607,622. Its operating expenses were $591,053."° Accordingly, North East had net
income of $16,589, which was retained by North East to fund future operations. In 2005,
North East had gross revenues of $7,305,509 and gross profits of $314,270. Its operating
expenses were $512,030."" North East suffered a loss of $197,759 in 2005. To assist
North East with its lack of liquidity caused by this loss and cash flow issues, Worldwide
lent North East $90,000. To date, approximately $30,000 of this loan has been repaid.
Additionally, North East also owes TEGFI approximately $50,000 for advances on past
shows.

e. TEGFI — Stone City

Stone City Productions/ Jack Utsick Presents, Inc. ("Stone City") is a corporation
whose stockholders are Jack Orbin and TEGFI. Each shareholder owns a fifty percent
(50%) interest in Stone City. Stone City was formed in 2003 for the purpose of
promoting concerts, stage productions, musical productions, corporate events and other

entertainment events. Jack Orbin, who has in excess of 30 years experience in the

"% Included in this amount is approximately $58,000 in salary paid to Utsick as well as salaries paid to
Rogers and Payne.

" Included in this amount are salaries paid to Rogers and Payne.
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concert promotion business and is well regarded in the industry, is the managing partner
and manages the business out of the company's offices in San Antonio, Texas.

Stone City produces approximately 20 to 40 shows per year, primarily in Texas
and throughout the Southwest portion of the United States. Gross ticket sales have
averaged between $2 million and $5 million per year. Stone City's fiscal year ends
March 31%. From April 1, 2005 to March 31, 2006, Stone City had gross revenue of $2.8
million and made gross profits of approximately $160,000. Stone City had other income
of approximately $100,000. After application of general overhead and administrative
expenses, Stone City had a net loss of approximately $65,000. Despite this loss, Stone
City's management is optimistic that Stone City's performance will improve.

f. Worldwide New England, LL.C

In February 2005, Worldwide entered into an agreement with 3-D Entertainment,
Inc., a Massachusetts corporation ("3-D"), to form Worldwide New England, a Delaware
limited liability company ("New England"). The partnership was formed for the purpose
of Worldwide sharing in one-half of the profits of The Locobazooka Festival held in
Massachusetts, (the “Locobazooka”). Worldwide paid $800,000 to purchase a fifty
percent (50%) share of New England. 3-D is the managing member of New England.
Located in Worcester, Massachusetts, New England is a promotion and production
company whose principals have produced concerts and festivals for more than 20 years.
3-D is run by Daniel Hartwell and John Carnegie.

New England's flagship event is the Locobazooka rock festival which has been
held annually in the Boston area since 1991. In previous years, Locobazooka attracted

more than 15,000 attendees. However, in 2005, upon information and belief, because of
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internal challenges and personnel turnover, the anticipated timely signing of certain
headliner acts never occurred. Lost time negotiating any remaining acts not already
routed resulted in the Locobazooka festival attracting approximately only 10,000
attendees, and was accordingly, not as profitable as in previous years.”” In 2005,
Worldwide’s fifty percent (50%) share made approximately $80,000 from its investment
in New England.

In 2006, New England entered into an agreement with LiveNation to exhibit the
Locobazooka festival on August 13, 2006 in the Tweeter Center in Boston, which is
owned by LiveNation. LiveNation paid New England approximately $350,000 for the
right to hold the Locobazooka show at the Tweeter Center. As is set forth in greater
detail above, the Receiver and 3D are currently exploring the expansion of the
Locobazooka concept in other states through a venture currently referred to as Fiestar.

g. Worldwide - BACI

BACI Worldwide LLC ("BACI") was formed in January 2004. Worldwide and
BACI Management, Inc. ("BM") each own fifty percent (50%) of BACI. BM’s principal
is Nick Litrenta ("Litrenta"). BM and Litrenta manage BACT’s business from offices
located at 300 East Joppa Road, Suite 309, Towson, Maryland, 21286. BACI’s primary
business is the operation of Broadway and theatrical subscription seasons in four markets:
Detroit, Michigan; Washington DC; Norfolk, Virginia; and Richmond, Virginia. The
subscription series in each of these markets consists of anywhere from three to six shows
per season in theaters with capacities ranging from 2,000 to 5,000 seats. The shows that
are presented in these series typically begin either on or off Broadway or are shows such

as "Riverdance" and "Stomp". The subscription list usually accounts for anywhere from

"> These are contentions made by 3D and have not been verified.
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ten percent (10%) to thirty percent (30%) of the advance ticket sales. The balance of the
tickets must be sold through promotional activities. The shows usually play for eight
performances over the course of one week.

At inception, BM contributed its existing promotional bookings in each of the
four markets and Worldwide contributed $2.5 million to BM which, in turn, upon
information and belief, paid the money to BACI. BACI's operating expenses are
approximately $600,000 annually. BACI lost approximately $1 million in 2004 and is
showing a loss in 2005 through the first three quarters. Gross sales for the prior year, net
of admissions tax, were approximately $15 million. According to Litrenta, the cost of
promoting these kinds of shows has doubled in the past ten years and today's available
product is "top heavy" and limited. As a result, the marketing strategy for these types of
performances has changed dramatically. In an effort to achieve profitability, Mr. Litrenta
is looking to add shows that have better margins and lower risk. Additionally,
Worldwide and BM co-promoted events in 2005 in areas outside of the subscription
markets which lost money. BACI and Litrenta currently owe Worldwide approximately
$100,000 in connection with such co-promotions.

The Receiver has been in discussions with Litrenta to jointly sell their respective
interests in BACI to a third party that has expressed interest. This is the only alternative,
outside of litigation, pursuant to which the Receiver believes Worldwide will be able to
recoup its investment.

2 International Affiliates

a. Australia

As discussed in the Receiver’s Initial Report, the Receivership Entities had two

promoting relationships in Australia with well known Australian promoters. The first
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was with Kevin Jacobsen and the Jacobsen Group. The second was with Michael Chugg
and MCE Entertainment. The updated status of these relationships is as follows:

i The Jacobsen Group/ Dirty Dancing

Worldwide Australia LLC ("WWA") " was created in 2003. It became a partner
with Kevin Jacobsen ("Jacobsen") and/or his affiliate(s) forming Jacobsen Utsick, Pty,
Ltd. (“JJU” or the “JJU Partnership”), as a vehicle for promoting concerts throughout
Australia. On or about December 17, 2004, WWA filed a lawsuit (hereinafter referred to
as the “Australian Litigation” or the “Australian Case”) against nine (9) defendants in
The Supreme Court of New South Wales, Sydney Registry, Equity Division, Commercial
Division, in a case styled: “Worldwide Australia, LLC v. Jacobsen Platinum Pty Limited,
Kevin George Jacobsen, Time of My Life Pty Limited, Dirty Dancing Investments Pty
Limited, Dirty Dancing Asia Pacific, Jacobsen Entertainment Limited, Amber Lucy
Jacobsen, Michael Aaron Jacobsen, and Jacobsen-Jack Utsick Pty Limited, No. 50183 of
2004, (these nine defendants are hereinafter referred to as the *“Australian Case
Defendants™).

At the time of the Receiver’s Initial Report, the parties in the Australian Litigation
had obtained, by consent, an adjournment of the proceedings pending WWA’s posting of
the second half of the $500,000 bond as required under Australian law. WWA was also
in the process of amending the complaint that had been filed in the Australian Litigation.
Since the Receiver’s Initial Report, WWA has posted the second half of the required
bond (with the Receivership Court’s authorization). In addition, on or about May 18,

2006, WWA filed its amended complaint with The Supreme Court of New South Wales,

¥ Worldwide is the sole member of WWA. WWA is a Delaware limited liability company having its
principal place of business at 300 South Point Drive, Suite 3702, Miami Beach, Florida 33139,

{FT331248;1) 33



CASE NO. 06-20975-CIV-HUCK

Sydney Registry, Equity Division, Commercial Division (the “Australian Case Amended
Complaint”). In short, the purpose of the Australian Case Amended Complaint was to:
(1) clarify the role of the JJU Partnership, the Australian partnership that was formed
between WWA (the Plaintiff) and Jacobsen Platinum Pty Limited (“Platinum”) (the First
Defendant); (2) clarify the JJU Partnership’s rights (the “Dirty Dancing Rights”) in a
musical dramatic work based on the screenplay of the motion picture known as “Dirty
Dancing” (the “Dirty Dancing Work™); and (3) add causes of action based on the Fair
Trading Act of New South Wales.

Specifically, the Australian Case Amended Complaint alleges that the JJU
Partnership was formed to, among other things, exploit and profit from the Dirty Dancing
Rights acquired on behalf of, and for the benefit of, the JJU Partnership by the Australian
Case Defendants known as Time of My Life Pty Limited ("Third Defendant"), Dirty
Dancing Investments Pty Limited ("Fourth Defendant"), and Dirty Dancing Asia Pacific
Pty Limited ("Fifth Defendant") and that therefore, any profits derived from the Dirty
Dancing Work were obtained for the benefit of, and on behalf of, the JTU Partnership. In
addition, the Australian Case Amended Complaint alleges that the Australian Case
Defendants violated the New South Wales Fair Trading Act of 1987. Finally, the
Australian Case Amended Complaint seeks an order for an account of profits derived
from the exploitation of the Dirty Dancing Rights from any and all of the Australian Case
Defendants.

Following the filing of the Australian Case Amended Complaint, the Australian
court issued Consent Orders which essentially outline an approximate time frame for the

filing of certain documents as follows: (a) the Australian Case Defendants” Request for
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